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" A
OTgen npogax

3aHnmaeTcss NpPUBNEYEHMEM HOBbIX KITMEHTOB [ANS
KOMMaHUM C Uenbio  NpogaXxu TOBapOB WM YCIyr
npeanpusaTMa 1 obCNy)XMBaHMEM  CYLLECTBYHOLLNX
3aKa34YnMKoB C LENbl MNPOAOIMKEHUS COTPYAHUYECTBa C
HUMM 1 NONYyYeHUs1 HOBbIX 3aKa30B.

BoXe, cenyac AOroOHUT U

[la A TONbKO XO4Yy BbIACHUTb

MeHepxep KnueHTt
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Cdepbl npogax
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Buabl npooax 1

n [1pamble




Buabl npoaax 2

s AKTUBHbIE
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Buabl npoaax 3

s HoBble




" J———
Buagbl npogax 4

= [paH3aKUNOHHLIE
s KOHCynbTalMOHHbIE
m [IpOEKTHbIE (CTpaTernyeckume)



'_
KoHuenumna CRM

Ctpaterus CRM — ocHoBaHa

s CRM (customer relationships Ha BbINONHEHWN paaa yCrnoBum

management) — KOHIECIIIHS
o0ecreueHnd MOJIHOTO [TUKJIa

COIIPOBOXKCHMS KJIUEHTOB, Opranusais
cOBITOBOM

ITO3BOJIAOIIIAA MOJINTUKHA
KOHCOJIUIUPOBATH
UH(pOpPMAIUIO O KIIMEHTE U Hepc%Haﬂ ast

o pabora ¢
cAeIaTh €€ JOCTYIHOU BCEM e
IoApa3aCJICHUAM KOMIIaHUH, LLLLAEENG
a TaKXK€ YIIOPSIAOYUTH BCE XpaHunuLie

NHpopMaLmn
O KIiMeHTax

CTaJuU B3aMOOTHOIIIEHUU C
KJIMEHTaMU




" A
KnneHTtckaga 6asa

MaccuB gaHHbIX O NOTpeduTensax nNnpoayKuumn
(ycnyr), BKntovaoLwmm B cebst KOHTaKTHYIO
MHdopmMaLmio 1 NHPopmMaLmio 06 ncTopun
B3aMMOOTHOLLUEHNWN C pearibHbIMU KNUEHTAMMU



KnmneHtckaga 6a3sa

Lindoposas

PearbHble KNMeHTbI + nuabl

[MonHas

AKTyanbHag

[MononHaemas
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. —
CRM - cuctema
M HTEerprpoBaHHas 3JICKTPOHHAS HH(POPMAIIMOHHAS CUCTEMaA

yIIPaBJICHUs, peanu3yromas kounenuuw CRM

OpraHusauus eguHon bl o
NoTeHUManbHbIX N peanbHbIX
KNneHTax

[Nopnepkka ynpaBrneHus LUKIom

npoaax

dopmMmnpoBaHme MHOXECTBEHHbIX
OTYETOB B pPa3HbIX pa3pesax
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Linkn npogax

= MHMUMMPOBaHME NEPBUYHOIO MHTEpeca (MouCK
KITMEHTOB);

= MpoBeaeHne npeseHTauuu;

= [JeTanbHOe 0bCcyXaeHne yCnoBuUm nNpogaxu;

= 3aK/4YeHne goroBopa;

= HenocpeacTBeHHad rnoctaBka ToBapa/okasaHue yCrnyru;
= KOHCynbTauum;

= focrnenpoaa)xHoe obcnyxusaHue.
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BopoHka npogax

KonunuyecTBo noceTurenemn canmra

O6paTuBLUMECS B KOMMNaHWUIO
noTeHuuanbHbie KNUeHThI

Bbipasusiune HamepeHue KynuTb

O6cyxaeHne CTOMMOCTM TOBapa U YCrnoBUiA
A MOKYMKK

&' [Mokynarenw, 3aannaTuBLUMe AEHbIV 3a TOBap
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AHanuntundeckasi baza CRM.
KoHTponupyemble nokasartenu

s VIHTEHCUMBHOCTL pabOThbl COTPYOAHMKOB (4MCNO KMUEHTOB «B
paboTe», CTpyKTypa padorT)

s OPPEKTUBHOCTb PabOTbl COTPYAHMKOB (nporHo3 06beMoB
npoaax, A0Jid yCNeLwHbIX COENoK, cpeHAA NnpoaosKUTEINIbHOCTb
COENKN)

s BbinonHeHne oba3aTenbCTB (onnara u oTrpy3ka ToBapos,
pas3mep AedUTopcKom 3a40MKEHHOCTN)

s Cnabble mecTa B paboTe (aHanus npuunH OTKa30B, aTanbl Ha
KOTOPbIX MEHEOXEPb! «TEPAIOT» KIIMEHTOB, AMHAMMUKA NPOAAX MO
Ka)KOOMY BUAY TOBAPOB UMK MO KaXXOOMY MeHemKepy)

s KoHTponb addekTNBHOCTN COLITOBOW NOSMUTUKU (nonHoTa
N Ka4eCcTBO PaboThbl C KNMeHTaMu, HanpaBneHnsi CObITOBLIX YCUITUN,
OVHaMKMKa U CTPYKTypa obbemMoB cObITa)
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CTpyKTYypa MHPOPMAaLIMOHHbLIX NPOLECCOB B
pamkax CRM

AHanu3 u nay4yenue

) ArPerMpoBaHHbIX AaHHbIX

P33 ..‘: 6 OTKE wamblx COOGU.IQHM“
ATHanNoB ANs Kaxaoro norpeturens

STBYIO ;_:__j,;__'lcauanu ¥ TOMKM KOHTaKTa ,_jbﬂocru 11 DbIHKA B LENIOM

Heicreun
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Knaccudumkaumnsa CRM

AHanuTnyeckas KonnabopaunoHHas

OnepatuBHass CRM CRM CRM
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